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Callaway Golf Provides Guidance for Full Year 2002, and First Quarter and
Full Year 2003

CARLSBAD, Calif.--(BUSINESS WIRE)--Dec. 16, 2002--Callaway Golf Company (NYSE:ELY) today announced that it
expects net sales and earnings for the year ending December 31, 2002 to be higher than current Wall Street
projections. Positive early results from the launch of the new Great Big Bertha(R) Il premium titanium line of drivers,
continued strong demand for the Odyssey(R) White Hot(R) 2-Ball Putter, and higher sales in core products are driving
the higher net sales. The Company currently expects net sales for the full year to be approximately $790 million, and
earnings for the full year to be between $0.96 and $1.00, including about $0.16 per share as the result of a reduction
in warranty reserve reflected in the third quarter. Excluding the $17.0 million non-cash reduction of warranty reserve,
full year diluted earnings per share is expected to be between $0.80 and $0.84.

The Company's guidance for the full year 2002 includes a pre-tax charge of $2.25 million associated with a recent
customs and duty assessment in Korea. Although this assessment occurred after the Company had reported earnings
for the third quarter, accounting rules will require the Company to reflect the adjustment in its 10-Q for the third quarter
when filed. The Company intends to appeal the assessment. However, accounting rules do not permit the Company to
record any offsets for anticipated future recoveries at this time.

For the first quarter and full year 2003, respectively, the Company's current guidance is that net sales are estimated to
be approximately $270 million, a 5% increase compared to 2002, with annual net sales estimated to be flat year over
year. Fully diluted earnings per share are estimated to be $0.54 for the quarter, and $0.88 for the full year, excluding
the warranty adjustment from 2002 results. In providing this guidance, the Company is taking into account an expected
improvement in product mix and some savings as a result of the cost reduction actions implemented in 2002. Some of
this extra margin will be re-invested in carefully managed promotional spending and legal costs associated with
protecting the Company's intellectual property.

At this time the Company's guidance for 2003 does not include any revenues or earnings associated with additional
new club or ball product launches that may or may not occur later in 2003. The Company traditionally does not
pre-announce product launches and, consistent with that practice, does not intend to provide early disclosure, one way
or the other, regarding any currently unannounced product launches for 2003. As a result, the full year guidance does
not include any boost to fourth quarter business similar to what occurred in the fourth quarter of 2002 with the limited
launch of Great Big Bertha Il Drivers.

"As previously stated, the Company is addressing all available actions to eliminate the losses in its golf ball business,"
said Ron Drapeau, Chairman, President and CEO. "In the short term we have been able to reduce some operating
costs through our recent reduction in headcount, and we have planned for some savings in 2003 through the better
management of advertising and selling expenses while maintaining our important position as the #2 ball on the
professional tours. We are also in the process of evaluating a possible consolidation of club and ball manufacturing
operations that could result in a reduction in overhead expenses."

"Other options regarding our golf ball business are still under evaluation,"” Mr. Drapeau continued. "l have read that
some analysts have suggested we look at options ranging from expanding our ball manufacturing operations and
making golf balls for others, to eliminating our ball manufacturing and sourcing all of our requirements from a third
party. All | can say at this time is that these options, as well as others, are among those being reviewed by
management and the Board of Directors as we target for ourselves the goal of achieving profitability by 2004."

At the current time, the Company does not see significant improvement in many of the factors that have had a
negative effect on sales and earnings in 2002. For example, the economies in the U.S. and Japan are not expected to



improve significantly next year, and consumer spending in those countries remains at depressed levels. There has yet
to be any observable evidence that the number of rounds played is likely to increase or even stop declining in 2003.
Moreover, the ruling bodies in golf continue to review matters such as a limitation on club head size and the overall
performance of golf balls, and rulings rolling back either could confuse consumers and disrupt the market as happened
this year with the aborted decision on driver COR. Such factors are beyond the Company's control, and a change for
the worse in any of these areas could limit the Company's ability to achieve its targets for the year.

As announced today, the Board of Directors and its Audit Committee unanimously agreed to dismiss KPMG LLP as
the Company's outside independent auditors, and to engage Deloitte & Touche as auditors for 2002, pending the
satisfactory completion of their customary client acceptance procedures. At the time of the change in auditors, the final
decision regarding the proper treatment of the reduction in warranty reserves of approximately $17 million had not yet
been made, and the Company's filing with the SEC of its Report on Form 10-Q had not been completed. The Audit
Committee will ask Deloitte & Touche to make resolution of this matter a high priority. Investors are reminded,
however, that this matter involves a non-cash adjustment that would either remain in the current period or, if restated,
would positively impact prior period earnings.

The Company will hold a conference call to discuss this guidance at 1:30pm PST today.

Disclaimer: Statements used in this press release that relate to future plans, events, financial results or performance,
including statements relating to the Company's future prospects, and estimated sales and earnings, and including
statements regarding the appointment of new auditors and golf ball business improvements or profitability, are forward-
looking statements as defined under the Private Securities Litigation Reform Act of 1995. These statements are based
upon current information and expectations. Actual results may differ materially from those anticipated as a result of
certain risks and uncertainties, including but not limited to adverse market and economic conditions, market
acceptance of current and future products, including the Company's golf ball products and the Company's golf club
products, adverse weather conditions and seasonality, competitive pressures, fluctuations in foreign currency
exchange rates, delays, difficulties or increased costs in the manufacturing of the Company's golf club or ball products,
or in the procurement of materials or resources needed to manufacture the Company's golf club or ball products, any
actions taken by the USGA or other golf association that could have an adverse impact upon demand for the
Company's products, and the effect of terrorist activity or armed conflict on the economy generally, on the level of
demand for the Company's products or on the Company's ability to manage its supply and delivery logistics in such an
environment. For additional information concerning these and other risks and uncertainties, see Part |, Item 2 of the
Company's Annual Report on Form 10-Q for the quarter ended June 30, 2002, as well as other risks and uncertainties
detailed from time to time in the Company's periodic reports on Forms 10-K, 10-Q and 8-K subsequently filed from
time to time with the Securities and Exchange Commission. Readers are cautioned not to place undue reliance on
these forward-looking statements, which speak only as of the date hereof. The Company undertakes no obligation to
republish revised forward-looking statements to reflect events or circumstances after the date hereof or to reflect the
occurrence of unanticipated events.

Callaway Golf Company makes and sells Big Bertha(R) Metal Woods and Irons, including Great Big Bertha(R) Il
Titanium Drivers and Fairway Woods, Big Bertha C4(TM) Compression Cured Carbon Composite Drivers, Big Bertha
ERC(R) Il Forged Titanium Drivers, Big Bertha ERC Forged Titanium Fairway Woods, Big Bertha Hawk Eye(R)
VFT(R) and Big Bertha Hawk Eye VFT Pro Series Titanium Drivers and Fairway Woods, Big Bertha Steelhead(TM) IlI
Stainless Steel Drivers and Fairway Woods, Hawk Eye VFT Tungsten Injected(TM) Titanium Irons, Big Bertha
Stainless Steel Irons, Steelhead X-14(R) and Steelhead X-14 Pro Series Stainless Steel Irons, and Callaway Golf
Forged Wedges. Callaway Golf Company also makes and sells Odyssey(R) Putters, including White Hot(R), TriHot(R),
and Dual Force(R) Putters. Callaway Golf Company makes and sells the Callaway Golf(R) HX(R) Blue and HX Red
balls, the CTU 30(R) Blue and CTU 30 Red balls, the HX 2-Piece Blue and HX 2-Piece Red balls, the CB1(R) Blue
and CB1 Red balls, and the Warbird(TM) golf balls. For more information about Callaway Golf Company, please visit
our Web sites at www.callawaygolf.com and www.odysseygolf.com.
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